[bookmark: _GoBack]Driving for dollars. Okay? Anytime you're driving around, now that you're in this business, you're gonna be looking at what looks like a possibility. You're gonna be looking for properties that look like that or like this, you know. Boarded up, poorly maintained, you're not gonna be looking for houses because you're moving into multifamily now but that's an example of a beat-up property. You look for boarded up windows, poor landscaping, you know, signs of vacancy or dirty, cars have been parked a long time. You know what to look for and what you do is you just go to the assessor's office find out who owns it, get their phone number, call them. Hey, I saw your property. I drive by it every day. You ever thought about selling it? It's that easy. All they can do is say no so don't be afraid of that. And here's some other ways to find deals. Now this is, very few people but surprisingly very few people use Craigslist and it's an incredible opportunity that eating North Carolina property I was telling you about that we found. It was on craigslist. Okay? Turned out to be a deal but there's lots of deals, and, you know, you can call on properties that are for sale, obviously, for properties for sale but you can also cold call people that have properties for rent and say, “hey, I saw you renting the property. You know, I've seen it, Google Earth”. You look at it through Google Earth. “I've seen it. You ever thought about selling it?” You know, they could very well be motivated. Tired of dealing with it or you can post an ad says, “I'm an investor. I have money I need to spend right away. If you have a property, a multi-family property in these parameters or you wanna sell in this area. I'm your guy. I'm interested.” So, run an ad. It doesn't cost anything. In most markets doesn't cost a thing and, you know, retired people that are computer literate love going through Craigslist. They got nothing better to do and they'll, you know, see, just like want ads. Believe it or not, believe it or not. Putting an ad in a newspaper can be effective because there are a lot of people that aren't computer literate that still advertise their properties in the newspaper or look in the newspaper for ads and you could run an ad says, “I'm interested in buying your multifamily real estate”, and you may be the only person they see because that's their medium for getting information. You understand? So some other ways. Go to real estate investor meetings. You know, it's primarily gonna be single-family investors unless you focus on a multifamily group which will be much smaller but it's good to network with them. See what's going on in the area. They may run across a deal. They can wholesale you and they connect you with other, you know, other wholesalers and bird dogs. Bird dogs are people that are out there finding deals. Really it's wholesaling but it's, they'll call you say, “hey, I've got this deal. You interested”, and they may not even put it on under contract. They may just say, “hey, give me $1,000 and I'll tell you about it”. That's a great-great relationship to have. A bird dog relationship. You can go to meet up meetings for multifamily real estate or commercial real estate or start your own. I know guys that have made a fortune setting up a meetup group to do rich dad's game, cash flow game, and they bring other investors and they go through the cash flow game. They facilitate it and they meet investors and develop those relationships that are so critical to be success in this business, you know. And the more niche on the meetup the better. You know, you don't wanna say, “I'm gonna form a real estate meetup”. I'd recommend you do a multifamily meetup, apartment investors or multifamily investors and you can have brokers and lenders show up. You can, you know, you set the framework for how the meetings gonna go and great-great way to meet like-minded people in your area and start building a network. Fantastic way. Highly recommend it. And here's some other ways to find deals. Remember classified newspapers. Remember some people that's all they know. If they're gonna advertise anything for a sale, they're gonna call the local newspaper and run an ad in the paper. You know, people in their 80s, a lot of people there, my mom can't spell computer. She's in her 80s and if she's gonna sell something, it's gonna go in the newspaper and very few people look there anymore, guys. So there's an opportunity. So don't discount that, and it's gonna be the mom-pop sellers, right? And, you know, typically, be smaller deals but we found a 19 unit up in Pasco County, Florida and we were only one of two people that called, okay? And it actually wasn't a bad deal. I passed on. I don't remember why but it wasn't a bad deal. So you can find deals here. Another place to find deals is the people that work on properties. They're always, they know who's gonna sell because that person that the seller may be sprucing the place up or they may just tell them, “hey, I'm gonna sell”. We've gotten deals from our vendors, for sure, pool guys, window repair people, landscapers, you know, ask them if they know anybody that's selling. Offer to spit them. If they turn you on to a deal, it's a no-brainer. And, you know, seller will tell them, “I'm gonna sell soon. We've got to make this place look better”, and again, offer them a finder's fee. So, and last but not least, you can go to the eviction court. Whose, when is an owner frustrated? When they're evicting somebody. Motivation, foreclosures. I told you how much I did, I mean, I bought a lot of duplexes and quads and stuff like that at a foreclosure too, but foreclosures great opportunity. People that have code violations. You can find out from your local, it's typically the Zoning Department, what properties have code violations and contact those owners. They're very often a frustrated owner. They're very least they aren’t negligent owner. So there could be some opportunities there. Develop relationships with attorneys. Attorneys know who's selling. Divorce attorneys, estate planning attorneys, you know; for wills and states, inherited properties, CPAs. My CPA has turned me on to deals, okay? So property management companies. Remember I talked about that. If you develop relationships with property management companies, I know people have gotten fantastic deals from their property management companies because these property managers know that you're gonna use them to manage the property so who are they gonna want to get that property, so these are all great opportunities to get deals. 
